
Don’t Drop The Asking Price For
Your Home Until We Talk! 
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You could be leaving money on the table if you do.
I mailed you a copy of my book that reveals how to sell a home that failed to sell. I wanted to make sure you received it. And, I wanted to mention something very important. 
Please don’t drop the price until you call me! I’ve seen so many people give their homes away because they weren’t marketed properly. 
They thought they sold for a fair price. But the reality is, they left money on the table. When you have a minute, open my book and read the chapter about pricing. 
Here are some of the things my book talks about: 
· All the different factors that affect whether or not a home sells. Believe it or not, the listing price is only one of them!
· An actual case study of a seller that sold his home for full price — despite failing on his first attempt. 
Make sure you check out the rest of the book, too. Inside, you’ll find the following helpful info: 
· Different strategies that generate more buyer interest in a home so it sells for top dollar.
· What you can do to sell your home for its true market value.
I’d like to show you how I can generate more buyer interest in your home and get it sold. Please give me a call at (111) 111-1111 to schedule a meeting. Or, send me an email at Name@Email.com. I look forward to hearing from you.
Sincerely, 

Your Name
Your Real Estate Company
Phone: (333) 555-1212
Email: Name@Email.com 
Not intended to solicit any properties already listed for sale with another real estate agent. If your home is already for sale, please disregard this message.

